
The alternative asset marketplace is changing. Not only are alternatives gathering renewed momentum among 
institutional and high-net-worth (HNW) investors but there is growing interest from fi nancial advisors and their 
individual clients. Demand for alternatives from this largely untapped retail channel is chiefl y responsible for 
fueling recent regulatory changes and an evolution in product structures and distribution methods. It has been 
a driving force for innovative fi nancial-technology (FinTech) companies as they develop solutions to address the 
key issues faced by investors looking to allocate to alternative investments. Creating solutions to help investors 
access and learn about this often misunderstood market; one that is frequently portrayed as being completely 
unregulated and too opaque.

In this paper, we will briefl y discuss what alternative assets are, provide an overview of the alternative asset 
marketplace and review some of the challenges that, historically, have made it diffi cult for individual investors 
to access and understand alternatives. We’ll explain how uncertain fi nancial markets and increased investor 
demand have lead to regulatory changes that are transforming one industry (Alternatives) while simultaneously 
creating opportunities for another (FinTech). Finally, we’ll highlight the ways in which some responsive fi nancial 
services fi rms—such as qualifi ed custodians that specialize in the custody of alternatives—are developing 
technology and service solutions to meet the rapidly changing needs of both industries and investors.

NEW OPPORTUNITIES IN THE 
ALTERNATIVE ASSET MARKETPLACE
A look at the evolution of the Alternative Asset Marketplace and how changes in regulation and innovative 
financial technology companies are improving access to Alternative Assets.
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SUMMARY OF CONCLUSIONS

ALTERNATIVE INVESTMENTS OVERVIEW

•    Alternative investments are an investment in any 

   asset other than traditional stocks, bonds and cash. 

•  Two of the more commonly cited reasons investors 

   consider investing in alternative assets are 

   diversifi cation and downside protection.

•  Alternative investments have some of the same risks as traditional assets but also a number of risks that 

are unique and may require a relatively sophisticated and varied set of skills to properly evaluate.

HISTORICAL CHALLENGES TO INVESTING IN ALTERNATIVES FOR INDIVIDUAL INVESTORS

•     Reg D and the ban on general soliciation had a limiting effect on the quality and type of information 

available to the general public about many alternative investments.

•  Investors and Advisors often cite a lack of education about alternatives as the primary challenge to 

adopting them.

THE DEMOCRATIZATION OF ALTERNATIVE INVESTMENTS

•  Investor demand and changing regulations have opened the door for fi rms based on fi nancial-technology 

to begin creating new online market places focused on addressing the historical challenges of investing 

in alternative assets.

THE ALTERNATIVE ASSET CUSTODIAN

•  The most basic responsibilities of a custodian are not changing but the ways in which their services are 

being delivered and how the assets are being accessed, documented and held is evolving.

•  Independent qualifi ed custodians are working closely with fi nancial-technology fi rms to build this 
new alternatives marketplace while continuing to help investors and advisors comply with regulatory 

requirements and address concerns about the safekeeping of client assets.

This paper is for informational purposes only. It is not intended to be and should not be taken as a recommendation 

to invest in any  specifi c type of alternative investment, or alternative investments in general.  The characteristics and 

risks vary with each type of alternative assets and so each alternative must be studied carefully. Investors should 

always consult with investment, legal and tax professionals before investing.
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ALTERNATIVE INVESTMENTS OVERVIEW

WHAT ARE ALTERNATIVE INVESTMENTS?
While many people tend to think of alternative investments as one asset class, there are actually a wide variety 
of asset classes, strategies, and investment vehicles that can be considered ‘alternative investments.’1 Broadly 
speaking, an alternative investment is simply an investment in any asset other than traditional stocks, bonds 
and cash. 

WHY ALTERNATIVE INVESTMENTS?
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Interest in alternative assets has been increasing for decades and is viewed as an important initiative across 
all distribution channels. According to a number of recent studies this is particularly true among individual 
investors in the retail channel who are seeking many of the same benefi ts as their institutional brethren. 

For Illustrative purposes only. Not intended to represent any actual portfolio allocation or recommendation.
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“Alternatives have emerged as a go-to diversifi cation tool, capable of dampening volatility and increasing 
resilience within a portfolio, largely due to their ability to deliver non-correlated performance (relative to stocks 
and bonds, mainly). Whether the goal is growth, income, asset protection, wealth transfer or a combination 
of those, alternative asset classes are carving out a larger presence in a broad range of portfolios, including 
those of older investors.”2
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There are a number of key drivers of interest in alternative assets but the two most commonly cited by investors 

of all types are a continuing need to diversify holdings (in an effort to improve their risk/return profi le) and a 

desire to offset or ‘hedge’ any negative effects that may result from adverse price movements and uncertain 

fi nancial markets. 

DIVERSIFICATION

Alternatives come in a various assortment of ‘fl avors’; each with its own unique set of risk and return 

characteristics. This uniqueness is the key characteristic responsible for their tendency to exhibit a low 

correlation to traditional assets (meaning that there is often little to no relationship between the price 

movements of these assets over time). As the chart below illustrates, diversifi cation, by the inclusion of a variety 

of alternative investments to a traditional portfolio of stocks, bonds and cash in many cases, has been shown 

to decrease risk (volatility) while improving overall portfolio returns. 
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For illustrative purposes only – not drawn to scale.
Harry Markowitz was an economist renowned for his research on Modern Portfolio Theory. 
He received the Nobel Prize in Economics in 1990 for his work in this area. 
Source: Robert W. Baird & Co. Incorporated, The Role of Alternative Investments in a Diversifi ed Investment Portfolio, 2013.
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DOWNSIDE PROTECTION

Certain alternative assets and investment strategies are also commonly used as a way to seek a level of 

downside protection against declining markets or severe shocks to the market (Black Swan events or severe 

volatility) that could adversely affect a portfolio’s performance. These ‘hedging’ strategies could include; 

choosing to invest in a single alternative asset that is negatively correlated to another portfolio holding or, 

for example, investing in a hedge fund strategy that utilizes short selling in an effort to benefi t from 

declining markets. 

RISKS OF ALTERNATIVES 

With any investment, the risks are as important to understand as the potential benefi ts. Alternatives share many 

of the same risks as traditional investments. However, because there are such a wide variety of alternative 

asset classes, strategies and investment vehicles, there are additional risks which are decidedly different from 

those typically associated with traditional investments and that may require a relatively sophisticated and 

varied set of skills to properly evaluate.

• Liquidity: Alternative investments like hedge funds, private equity and real estate are less liquid than 

most traditional, publicly traded assets which are traded on a daily basis. The type of asset is tied to 

how easily or quickly it can be liquidated. In addition, some assets become less liquid in challenging 

market environments or during shocks in the fi nancial markets.

• Complexity: Some private investment strategies or the underlying assets traded, can be extremely 

complex. Hedge fund managers, for example, may utilize complicated trading strategies (or multiple 

strategies) and trade in nearly any asset they feel will help meet their investment objective. These may 

include short selling and the use of leverage and derivatives, like futures, swaps and options. 

Understanding complex investment strategies requires a signifi cant level of expertise, due diligence 

and ongoing monitoring.  
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Cash/Cash Equivalents Traditional Investments Alternative Investments

Less Liquid

Cash
U.S. Treasuries

Money Market Instruments

Stocks
Bonds
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Hedge Funds
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Source: Millennium Trust Company, Schematic Illustration
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• Transparency: The alternative investment industry has generally improved in this regard as investor 

demand for enhanced transparency has increased, however the level of transparency available 

varies from asset to asset. Historically, alternative investment managers and investment advisors were 

prevented from advertising to the general public about any private investments—such as hedge funds— 

by the statutory ban on general solicitation. Only qualifi ed institutional and accredited investors were 

allowed access to most information about these specifi c alternative investments. 

• Fees: Many private fund managers may charge additional performance fees (incentive) for any profi ts 

generated and as well as fees related to ongoing operation of the fund. Fund of fund structures may add 

another layer of fees. It is important to read all available investment documentation to understand how 

and what kinds of fees are charged for a given investment.

• Tax considerations: Many alternative investment strategies are focused on generating absolute 

returns and are not necessarily focused on tax effi ciency. They may generate Unrelated Business Income 

Tax (UBIT) or other taxable income that an investor needs to understand prior to making an investment.

Capital gains on investments in precious metals are typically taxed at a higher rate than those of other 

investment types, for example.

Alternatives can be more complex, less liquid, and less transparent than many traditional investments. 

They also may have more complicated tax profi les and higher fees. In spite of this, after thorough due 

diligence, many investors may allocate a portion of their portfolio to alternatives; deciding that the potential 

benefi ts (improved diversifi cation, reduced volatility, and potentially higher risk-adjusted returns) outweigh the 

risks.

Alternative Investments are not suitable for every investor. Investors should read all documentation related to 

an investment, including the prospectus or other offering documents and consult with their investment, legal 

and tax advisors before making any investment decision.
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HISTORICAL CHALLENGES TO INVESTING IN ALTERNATIVES 
FOR INDIVIDUAL INVESTORS
A large percentage of alternative investments are offered as private securities (hedge funds and private equity 
for example), which are only available to institutions, high-net-worth individuals or other qualifi ed investors. 
Over the last decade, new product structures like alternative strategy mutual funds (‘40 Act funds) and 
exchange-traded funds (ETFs) have been created to appeal to individual investors that would like to access 
alternative investment strategies, by using a more familiar, liquid structure. While these products have 
helped raise awareness and interest in alternative investments, fi nancial advisors and individual investors 
still cite a number of challenges that have prevented them from investing in alternatives and private security 
offerings.

HISTORICAL CHALLENGES: REGULATIONS
In response to the 1929 stock market crash and subsequent ‘Great Depression’, Congress enacted the 
Securities Act of 1933 in an effort to protect investors by requiring that securities be registered with the SEC 
and setting guidelines to regulate their offering and sale. The Act also outlines certain safe harbor guidelines 
that issuers can rely on to exempt them from registration. Many alternative investments, including most hedge 
funds, rely on Regulation D (Reg D) guidelines and are offered as private securities. Issuers of private securities 
that relied on Reg D were prohibited from general solicitation and advertising under rule 502(c). While the 
SEC never explicitly defi ned general solicitation, in practice, the ban meant that, prior to sharing information 
about a private offering, a “substantial pre-existing” relationship must exist with the prospective investor. Reg 
D offerings were also typically only available to accredited investors, qualifi ed purchasers (QP) or qualifi ed 
institutional buyers (QIB).3

Investor Classification

Accreditation Classifications

Qualified Institutional Buyer (QIB)

Qualified Purchaser (QP)

Accredited Investors

*For the exact definitions please see SEC guidelines.

An institution that owns and invests, on a discretionary basis, at least 
$100 million in securities (for a broker-dealer the threshold is $10 million).
An individual cannot be a QIB.

Individuals with a net worth of >$5 million in investable assets. Institutions with
a net worth of >$25 million in investable assets.

A person who has investable assets of >$1 million, or a natural person with
income exceeding $200,000 in each of the 2 most recent years, ($300,000 
for married couples) and a reasonable expectation of the same income level
in the current year.

Definition*

Source:ACE Portal
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HISTORICAL CHALLENGES: EDUCATION
Lack of education about alternatives or diffi culty in educating clients about them is often given as the main 
challenge for fi nancial advisors and their clients. Even in cases where investors may have met the regulatory 
requirements needed to access private offerings, many chose not to participate (or to use newly created mutual 
fund and ETF structures instead) because they simply did not understand the various alternative asset classes, 
the intrinsic risks associated with alternatives, and/or the strategies and investment vehicles through which 
they could invest. Financial advisors and accredited individual investors who sought information about these 
offerings often found the pursuit arduous and the information they needed, scarce. Consequently, a sizeable 
pool of qualifi ed, potential investors opted out of participating in many private security offerings.

The 2013 Cerulli Report offers further insight to what many advisors feel are the greatest challenges to 
investing in alternative investments.

Regardless of the challenges, almost half of fi nancial advisors around the world agree that traditional portfolio 
allocation (stocks, bonds, and cash) may no longer be the best way to pursue returns and manage investment 
risk for most investors, according to a 2013 study by Natixis Global Asset Management. Consequently, 
about three-fourths of these advisors (primarily in the United States) have had conversations with clients about 
alternative investments. 

Financial advisors who have spoken with clients and prospects about alternatives are overwhelmingly of the 
opinion that they need to better understand these investments in order to “effectively explain [the investments’] 
value to clients – who in turn worry that such investments are too costly, too risky or too complex.”4
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THE JUMP START OUR BUSINESS STARTUPS ACT
The Jump Start Our Business Startups Act (JOBS Act), which was signed into law in April 2012, was created to 
make it easier for small to mid-sized companies to grow by improving access to capital. The JOBS Act addresses key 
regulatory issues with regards to Reg D private securities under the Securities Act of 1933. 

Changes under the Act include: 
• Raising the threshold for mandatory registration and public reporting from 500 shareholders of 
 record to 2,000
• Permitting ‘general solicitation’ for Regulation D offerings made under new rule 506(c)*
• Providing registration exemptions for limited-size offerings sold in small amounts to a large number 
 of investors (crowdfunding)

*Note that while Title II ends the ban on general solicitation and advertising, investors in Reg D offerings must still be accredited or 
otherwise qualifi ed to invest except as provided for crowdfunding under Title III. 

THE DEMOCRATIZATION OF ALTERNATIVE INVESTMENTS
Just a few decades ago, technology revolutionized the way that individuals and professional traders invest 

in traditional assets on the various exchanges. Online trading platforms brought the capabilities and 

comprehensive research that was once the exclusive domain of fi nancial advisors, stockbrokers and 

brokerage fi rms to the masses. Investors no longer had to call their stockbrokers to place orders over 

the phone; they could simply set up and fund accounts, do research and begin trading online. The game 

had changed. 

The recent fi nancial crisis−which encompassed the ‘Great Recession’, uncertain and volatile fi nancial 

markets as well as the ‘credit crunch’−played an important role in setting the stage for the next technology 

game changer. Over the past few years, driven by strengthening demand for alternative assets from 

investors and helped by recent regulatory changes like the JOBS Act (which among other things ended 

the ban on ‘general solicitation’ for Reg D securities as noted above), innovative FinTech companies 

have begun creating online platforms and portals in an effort to broaden access to existing alternative 

investments as well as to provide offerings of entirely new investment opportunities, such as peer-to-peer 

(P2P) lending; in a sense, creating the beginnings of a completely new, online marketplace for alternative 

assets.

No one knows what the fi nal version of this new marketplace will eventually look like. However, similar to 

the evolution of online trading, technology is likely to play an increasing role in helping to address the 

challenges that investors have historically faced when attempting to access and learn about alternative 

assets. 
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This is also likely to have a transformative effect on a number of interrelated industries.

• Private Securities / Alternative Investments

• Banking and Lending

• Financial Service Providers

THE ALTERNATIVE ASSET CUSTODIAN
Historically, providing custody services for alternative assets has been a paper-heavy enterprise.  Documents 

are needed to open accounts. They are needed to give investment directions. They are needed to wire 

money to fund investment accounts or to request distributions. There are: custodial agreements, note 

servicing agreements, private placement certifi cations and subscription agreements, to name only a handful 

of the documents required. There are periodic investor statements, audits and annual tax fi lings; and all 

of the supporting documentation that comes with each. It can be a complex process involving a great 

deal of documentation that differs from asset type to asset type. There is currently very little in the way of 

‘standardization’ when it comes to alternatives.

Just as the alternative asset marketplace is being reshaped by new regulations and the FinTech industry, 

innovative fi nancial services companies are reshaping themselves to better serve the demand for alternatives 

through these new offering platforms and portals. Additionally, custodians are working closely with many 

of these platforms and portals to provide a range of custody solutions that not only support their underlying 

business models/infrastructure but provide custody for both individual and institutional investors such 

as: custody services for self-directed IRAs (and other tax-advantaged retirement accounts), private funds 

and separately managed accounts (SMAs) as well as special purpose vehicles (SPVs). The most basic 

responsibilities of a custodian are not changing but the ways in which their services are being delivered and 

how the assets are being accessed, documented and held is evolving.

ROLE OF AN INDEPENDENT QUALIFIED CUSTODIAN

RIA / Fund Manager Investor
Qualified

Custodian

• Custody Funds/Assets
• Statements
• Reconciliation
• Reporting

Source: Millennium Trust Company, Schematic Illustration
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In 2009, after a series of high profi le cases of fraud by registered investment advisors (RIAs), the SEC 

amended Rule 206(4)-2 under the Investment Advisors Act of 1940. The SEC’s intent was to strengthen the 

existing Custody Rule, as it is commonly called, in an effort to deter the misappropriation of client assets 

or the misrepresentation of the ownership of those assets by RIAs; attempting to limit the ability to defraud 

investors. Essentially requiring that a qualifi ed custodian play the middle-man, to an extent, between 

investors and investment advisors; maintaining custody of the assets and providing the investor statements 

where required.5 The amended Custody Rule outlines the following key requirements for advisors:

• Annual surprise examination of the RIA by an independent public accountant

• Use of a qualifi ed custodian to hold client cash and securities as well as to send periodic 

 account statements directly to the client, with certain exceptions

•  In regards to limited partnership, LLC or other type of pooled investment vehicle, if not using an 

independent qualifi ed custodian the RIA is responsible for (i) engaging an independent PCAOB 

accountant for the audit of the advisor and (ii) providing a written, internal controls report related to 

the controls upon custody of client assets by the advisor or a related party which is also verifi ed and 

reconciled by a PCAOB accountant.

As outlined by the amended Custody Rule, the core role of an independent qualifi ed custodian is to hold 

cash and assets on behalf of a client and, with certain exceptions, to send required periodic account 

statements directly to the client. While all qualifi ed custodians are meant to fulfi ll this same function, some 

innovative companies are also able to offer specialized services and create custom solutions for custody of 

new or unique assets. 

Source: Millennium Trust Company, Schematic Illustration
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RETIREMENT MARKET
According to the Investment Company Institute’s most recent data, total assets in IRAs reached over $6.5 trillion in Q4 
2013; an increase of approximately $1.0 trillion from the previous year.6 These tax-advantaged accounts represent 
a potentially signifi cant source of investment capital for advisors, investment managers and new alternative asset 
platforms.

SPECIAL PURPOSE VEHICLES
Special Purpose Vehicles (SPVs) are legal entities that are typically structured as an affi liate or subsidiary of a parent 
company to fulfi ll a specifi c (and sometimes temporary) purpose. Some of the most common uses of SPVs include:

 • Bankruptcy-remote entity: Some platforms have created a subsidiary entity to hold the assets. Used as 
   a form of protection for investors, the intention is that in the event a parent company or platform fi les for 

bankruptcy, creditors of those entities should not be able to claim any of the assets in the SPV. 
 • Leverage: As investors and RIAs look to maximize the potential of certain types of assets, some RIAs are   
  utilizing a leverage provider and creating an SPV to offer leveraged funds to investors. 
 • Securitization: SPVs are used in the process of securitizing an asset. The securitization process can be
  structured in a variety of ways depending on the intent. For example: most online lending platforms are 
  structured in a way that essentially securitizes the online loan. While at the same time, an SPV could be used  
    to pool loans of various qualities that could then be sold as a type of asset backed security (ABS) to investors.

SPECIALIZED SERVICES AND CUSTODY SOLUTIONS ON MULTIPLE LEVELS

•  Platforms and Portals: New platforms and portals are looking to qualifi ed custodians for a range 

of solutions. While most often considered for their ability to support the custody needs of a platform’s  

investors, many platforms themselves are also fi nding a need for a qualifi ed custodian to provide key 

custody support to core business functions. For example, helping them to comply with the Securities and 

Exchange Commission’s (SEC) amended Custody Rule by acting as the qualifi ed custodian for any private 

funds or special purpose vehicles (SPVs) that may be part of a platform’s business structure. 

•   RIAs or Fund Managers: RIAs must comply with the requirements of the amended SEC Custody Rule. 

A qualifi ed custodian can provide custody for private funds such as hedge funds or separately-managed 

accounts (SMAs) that invest in a variety of assets. Additionally, as RIAs and Fund Managers look to 

securitize or leverage certain investments, they are looking to these same service providers for custody 

solutions for SPVs.

•  Individual Investors: Individuals can access alternative assets using both taxable and tax-advantaged 

accounts. Platforms and portals are also entering into strategic relationships with qualifi ed custodians 

that specialize in holding alternative assets in self-directed IRAs as well as taxable accounts. Retirement 

accounts are also able to invest in private funds or engage an RIA to separately manage their account 

(SMA) by providing a distinct portfolio of alternatives based on individually set criteria, adding another 

method of investing for advisors and their clients. 
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As important as it is to understand what a custodian does, it is equally important to know what a custodian 
does not do.

Independent directed custodians are not investment advisors. In order to properly custody an asset, a 
custodian retains certain original documents depending on the type of alternative asset; for example 
an original of the subscription agreement. The custodian may also request other appropriate investment 
documents (i.e. offering memorandum, partnership agreements etc.) in advance of an investment to review 
the administrative aspects applicable with the particular asset; for example the method and timing of 
making a purchase and a withdrawal from a fund. Directed custodians do not recommend or otherwise 
advise clients to invest in any asset, nor do they undertake steps to do due diligence on assets, investment 
strategies or investment sponsors on behalf of account owners. 

Independent directed custodians are not legal advisors. They do not provide legal counsel to clients, 
advisors or investment sponsors. As already mentioned, they review investment documentation from an 
operational perspective to determine only whether or not they have the proper documentation in place to 
custody an asset and administer the custodial account.

Independent directed custodians are not tax advisors. They do not provide tax advice or review investments 
for tax consequences. 

WHY DO REGISTERED INVESTMENT ADVISORS NEED QUALIFIED CUSTODIANS?
On March 4, 2013, the SEC issued a Risk Alert on compliance with the SEC’s custody rule for investment 
advisers, also known as Rule 206(4)-2 under the Investment Advisers Act of 1940.  The SEC’s Offi ce of 
Compliance Inspections and Examinations found signifi cant defi ciencies in custody-related issues at about 
140 fi rms (more than one-third of the fi rms examined).7 The Risk Alert reviewed the defi nition of custody:

“An adviser has custody if it or its related person holds, directly or 
indirectly, client funds or securities or has any authority to obtain 
possession of them.8 For example, an adviser that serves as the general 
partner of a pooled investment vehicle (“PIV”) (or holds a comparable 
position) generally has custody of client assets because the position of 
general partner gives legal ownership or access to client funds and 
securities.9 The custody rule prescribes a number of requirements 
designed to enhance the safety of client assets by insulating them from 
any possible unlawful activities or fi nancial reverses of the investment 
adviser, including insolvency. 

33%
Significant 

Deficiencies 
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The custody rule’s key safeguards include:

• Use of “qualifi ed custodians” to hold client assets…    
   • Notices to clients detailing how their assets are being held…

• Account statements for clients detailing their holdings…
• Annual surprise exams…
• Additional protections when a related qualifi ed custodian is used…
• The audit approach for advisers to pooled investment vehicles…”10

The Alert also detailed the adviser defi ciencies it had uncovered, including failure to recognize that they 
had custody, failure to meet the custody rule’s surprise examination requirements, failure to satisfy qualifi ed 
custodian requirements, failure to comply with the audit approach for pooled investment vehicles. Defi ciencies 
have resulted in actions that include remediation, enforcement referrals, and subsequent litigation. 

CONCLUSION
There are a number of exciting changes and new opportunities in the world of alternative investments. As 
investor interest and demand increases over the coming years—as many recent surveys and reports seem to 
indicate—fi nancial technology fi rms and supporting fi nancial service providers are working closely to develop 
key technologies and service solutions; building a new market place that will help change the way investors 
access alternative assets while continuing to comply with regulatory requirements and addressing concerns 
about the safekeeping of client assets.

Millennium Trust Company performs the duties of a custodian and, as such, does not provide any investment advice, nor offer any tax or legal advice. 
©2014 Millennium Trust Company. All rights reserved. 

2001 SPRING ROAD, SUITE 700 • OAK BROOK, I L  60523 • 866.388.9419 • WWW.MTRUSTCOMPANY.COM

ABOUT MILLENNIUM TRUST COMPANY
Millennium Trust Company is an industry leading custodian that helps institutions, Advisors and investors do more by offering 
niche, expertly managed custody solutions for alternative assets, private funds and retirement plan rollovers. We serve as a 
complement to services offered by other custodians. Our goal is to make you more successful and productive by 
professionally managing detailed transactions, providing timely reporting and offering best-in-class service. 

REFERENCES
1. The Cerulli Report, Alternative Products and Strategies 2013, Pg 51

2. David Port, 2014: The year of the alternative investment?, LifeHealthPro.com, January 2014 

 [http://www.lifehealthpro.com/2014/01/02/2014-the-year-of-the-alternative-investment]

3. Navigating Change in the Private Capital Markets, A look at the signifi cance of private securities in light of recent regulatory 

 and technological opportunities, March 11, 2014, Pg 5-6

4. Natixis Global Asset Management, Financial advisors at a crossroads: An industry responds to challenge,  p. 3, December 2013 

 [http://ngam.natixis.com/docs/140/637/WP87-1213_FA_Survey_WP_F,0.pdf]

5. PwC, FS Regulatory Brief: How the SEC’s Custody Rule Impacts Private Fund Adviser,  p. 1, 2011 

 [http://ngam.natixis.com/docs/140/637/WP87-1213_FA_Survey_WP_F,0.pdf] 

6. Investment Company Institute. 2014. “The U.S. Retirement Market, Fourth Quarter 2013” (March). www.ici.org/info/ret_13_q4_data.xls

7. National Exam Program Risk Alert, Signifi cant Defi ciencies Involving Adviser Custody and Safety of Client Assets, SEC.gov, March 4, 2013

8. Rule 206(4)-2(d)(2)

9. Rule 206(4)-2(d)(2)(iii) 

10. National Exam Program Risk Alert


